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Bathrooms

Like kitchens, good presentation in these rooms will help you to sell your property fast!

If the fundamentals are right, your goal is to make the room:

· Fresh

· Clean

· Relaxing (dare I say, even luxurious)

Below are our 6 top tips for making sure your bathrooms look great.
Tip #1 - Make Sure the Fundamentals are Right!
Replace bathroom suites that are either:

· Damaged

· Tired

· In an outdated colour (e.g. The 70’s favorite –“Avocado”)

These are all worthwhile jobs because you’ll most likely re-coup your costs and make your property easier to sell (especially if you’re selling a flat).

The simple white 3-piece suite is quick to install (2-3 days max) & cheap (£300-500).

If into the deal you can pick-up a power shower (to go over the bath) and a glass bath screen, you’ll have a bathroom no buyer could take issue with.

Side Note: 

There are lots of pre-war family properties in the UK that do not have a WC upstairs.

As you can imagine this is a nightmare situation for buyers with small children. It will cut your chances of selling for the maximum price possible. 

If you can install a WC into your existing bathroom – great! 

If not, consider consulting a House Stager to help reorganise your bathroom facilities).

Tip #2 - Hygiene is King!
Just as in the kitchen buyers need to be presented a room that’s spotless. 

That means you need to:

i) Eliminate any traces of mould.

ii) Remove lime scale from around taps & plugholes.

iii) Clean the shower curtain (better yet replace it or buy a glass shower screen).

iv) Give the bath and WC a good scrub.

v) Go over stained tile grout with a grouting pen.

vi) Replace any sealant that’s peeled or become discolored. 

vii) Give light fittings, mirrors & all surfaces a good once over.

It’s a lot of work selling property. As you can see most of the hard work (the work that makes the sale) is done by you…not the Estate Agent.

Buyers want to see a little vision of “Champneys” in your bathroom. Give it to them and you’ll be rewarded because most sellers don’t bother.

Yours will be the property that sells fast at your asking price.
Tip #3 - De-Clutter!
I don’t know about you but my bathroom is filled (especially around the bath) with all kinds of bottles, lotions and potions. 

It doesn’t look pretty but my partner uses this stuff everyday. 

When you sell it’s a different story - it all has to be out of sight.

This is because we’re trying to create a stage set, one that says to buyers:

“This is more that just a bathroom...this is a spiritual experience”… 

Ok, that’s a bit tongue in cheek but you get the idea. All of the day-to-day stuff must go.

Pack it into a plastic storage box and keep it in a bedroom cupboard if you have to - anything to keep it out of sight! 

The bathroom’s going to look pretty sparse but we’ll fix that with accessories later.

Tip #4 - Take a Critical Look at the Floor!

There’s just one rule here to follow - No carpet!

Because buyers always turn their noses up at carpet in the bathroom (and WC) take it up and throw it away. 

If you strike gold underneath and find floorboards don’t hesitate to sand, seal & stain (or paint with waterproof nautical grade paint).

Otherwise, simply fitting a neutral coloured vinyl floor will inexpensively do the trick.
Tip #5 - Take a Critical Look at the Walls!
As always, the neutral paint job option is best. White on walls & ceilings also work as it heightens the feeling of freshness.

If wall tiles are cracked or missing, don’t hesitate to replace or tile straight over.

White tiles always work and tend to be cheaper than other sorts.
Tip #6 - Accessorise!
All bathrooms need:

· A good-sized mirror

· Medicine cabinet

· Electric heated towel rail

Then give the room personality by adding:

· One or two green leafy plants

· A small display of scented candles

· A couple of pretty glass bottles of toilet water

· Luxury bar of soap in a soap dish

· New fluffy white towels (not to be used and only put out for viewings).

Conclusion.
The point of all this is to convince buyers that your bathroom does not need to be totally refurbished.

Buyers will guess the cost of refurbishment and knock that cost off their offer price.

That figure is always going to be more than what the tips you’ve just read will cost you to apply.

If buyers feel they can happily use the bathroom from the moment they move in you’ll sell property fast.

	At the Home Sales Advisory you will learn how to get the best from estate agents,

residential conveyancing solicitors, mortgage advisors & online estate agents. You will also find free guides on property valuation, and how to deal with cash home buyers
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